
CancerScan Global:
Predictive Oncology
Platform 



Product Vision & Value
Proposition

The Future is Predictive: CancerScan Global envisions a world where late-stage

cancer diagnoses are artifacts of the past. This innovation elevates routine

annual check-ups into life-saving predictive screenings.

Unique Selling Proposition (USP): We convert the ubiquity of global blood test

data—currently siloed and underutilized—into a centralized, constantly learning

diagnostic intelligence network. It requires no new invasive procedures, simply

integration with existing clinical laboratory equipment.

Value: It offers unprecedented time-saving (accelerated diagnosis), cost-

reducing (fewer expensive late-stage treatments), and delight-enhancing

capabilities (peace of mind through ultra-early certainty). It's preventative care

delivered with surgical precision and digital speed.
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Consumer & Market Impact

Persona 1: The Clinical Oncologist. Pain Point: Lack of non-invasive, scalable

tools for identifying high-risk, asymptomatic patients. Solution: Real-time risk

stratification integrated into EHRs, enabling targeted, timely diagnostics.

Persona 2: The Hospital Administrator/Payor. Pain Point: Exploding costs

associated with treating late-stage cancers. Solution: A measurable reduction in

advanced stage diagnoses, leading to significant long-term healthcare

expenditure savings.

Persona 3 (Non-Obvious): Global Health Policy Makers in Underserved Regions.

Pain Point: Limited infrastructure and specialist access for complex screening.

Solution: A scalable, low-cost AI layer applied to basic blood tests available

anywhere, democratizing sophisticated predictive oncology.

Target Sector: Large Enterprise Hospital Systems, National Healthcare Services,

and specialized diagnostic laboratories.

Testimonial Quotes:

"Integrating this platform would fundamentally change our patient workflow. It

feels like we're finally seeing the cancer before it even registers on standard

scans." - Leading Diagnostic Lab Director

"This would save me countless hours debating invasive screening timelines. We

can now act with confidence and precision." - Clinical Oncologist

"The potential to reduce national treatment costs by prioritizing prevention is

monumental." - Health Policy Strategist
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Feasibility Assessment (TRL &
BRL)

Technological Readiness Level (TRL): 4 — Component and/or breadboard

validation in a laboratory environment.

Why TRL 4: The core components (AI algorithms, machine learning models for

biomarker correlation) have been successfully developed and tested on limited,

curated datasets (in-vitro validation). The capability to detect subtle patterns

exists, but integration with real-world, messy, global datasets is pending.

Next Stage (TRL 5): Component validation in a relevant environment

(integrating a beta version of the AI platform with a partner clinical lab's live,

anonymized data stream for initial pattern recognition testing).

Business Readiness Level (BRL): 3 — Viability demonstrated through proof-of-

concept/early engagement.

Why BRL 3: The market need is critically high, and the value proposition (early

detection savings) is commercially compelling. Initial discussions with potential

hospital system partners confirm interest in proof-of-concept integration.

However, the business model (pricing structure, data governance) is still

theoretical and not validated by pilot transactions.

Next Stage (BRL 4): Validation of core business model hypotheses (e.g.,

subscription vs. per-test pricing) through structured feedback from 3-5 potential

anchor clients, leading to a refined value chain definition.
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Prototyping & Testing Roadmap

Phase 1 (6 Months): MVP Development & Data Security (Focus: Algorithm

Refinement)

Develop a Minimum Viable Product (MVP) focused purely on ingesting and

processing anonymized CBC/CMP results from a single large medical center

network.

Establish robust, GDPR/HIPAA compliant data governance and security

architecture (critical for scaling globally).

Initial internal validation of risk scoring accuracy against retrospective, known-

outcome patient cohorts.

Phase 2 (9 Months): Targeted Field Trials & Iteration (Focus: Clinical Utility)

Deploy the MVP for non-diagnostic, informational field trials (shadow testing)

within 3 partner labs across different jurisdictions.

Iterative refinements based on usage feedback regarding UI/UX integration with

existing LIS/EHR systems and physician interpretability of the risk scores.

Parallel business model validation: test preliminary pricing tiers based on usage

volume and feature access with early adopters.

Phase 3 (12 Months): Pre-Commercial Beta & Scale Readiness (Focus: External

Certification)

Expand trials to include 10+ sites, including international partners to stress-test

data diversity.

Pursue necessary regulatory approvals (e.g., FDA clearance, CE marking) based

on compiled clinical trial data demonstrating performance and safety.
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Strategic Launch & Market
Integration

Strategic Partnerships: Collaborate with major Electronic Health Record (EHR)

providers (e.g., Epic, Cerner) for seamless, API-driven platform integration.

Partner with global genomics and diagnostics leaders (e.g., Quest Diagnostics,

LabCorp) to ensure vast sample processing and distribution coverage.

Pilot Programs & Incentives: Offer "Founding Partner" incentives to top-tier

university hospitals (centers of excellence) for 12-month pilot programs at

subsidized rates, generating high-profile clinical data and endorsements.

Distribution Channels: Primary focus on B2B (licensing to hospital systems and

national health services). Secondary B2B model targeting specialized AI-as-a-

Service platforms for regional labs.

Macrotrend Alignment: This innovation perfectly aligns with the global

macrotrends of Precision Medicine and the Digital Transformation of Healthcare.

It future-proofs healthcare by converting unstructured health data into

actionable intelligence, positioning early detection as the new standard of care

in an aging population landscape. This shifts oncology from a crisis response to

proactive management.
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Next Step

Secure initial seed funding to develop the robust, scalable, and secure data

architecture required for multi-institutional data ingestion and TRL 5 validation

with a confirmed anchor clinical partner.
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